LITE BITES

A Menu of Service Offerings
Effective through December 31, 2021

Purpose
I share this menu of offerings in the spirit of transparency and trust. I want you to know
what it will cost to work with LITE and what value you will receive in return. Take the
time you need to reflect upon this information. If we move forward together, I want us
to do so in partnership. And this is only possible if we are both fully informed and
aligned in our intentions.
In cooperation,
Fatimeh Pahlavan, founder of LITE
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Pricing Practices
LITE charges exclusively flat fees because it is fair, transparent, and equalizes the power
dynamic between LITE and the organizations it supports.
LITE’s prices are based on:
• The time and energy LITE estimates devoting to a given project;
• The cost of operating LITE, which includes a commitment to hiring locally and
paying all contractors a living wage of at least $30/hour;
• The goal of growing LITE to include more people and more perspectives.
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Pricing Practices
Offering accessible legal support is important to us. So is building a profitable and influential
enterprise. In order to balance these values, LITE has developed three classes of offerings.
Spherical packages deliver comprehensive support for discrete legal projects. These
packages are for organizations that are prepared to completely outsource legal work.
Square packages are an opportunity to check in with an attorney for course-correction
and guidance. In a square engagement, you receive four corners of support rather than
comprehensive assistance. LITE provides you with education and guidance while you take
ownership of execution.
Plus packages are for multi-factorial, complex legal problems that require a high level of
strategic customization. LITE provides customized, full-service support.
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Disclaimers
• LITE primarily serves clients in Illinois and Wisconsin. If you are based in another
jurisdiction, please inquire whether LITE can provide you with legal support.
• Our service offerings are largely limited those to listed in this menu. Some exceptions
may apply.
• The prices listed in this menu are subject to change, particularly if your circumstances
deviate from the relevant service description.
• Unless an engagement agreement is executed, LITE does not represent you in any legal
matter. Delivering this menu does not create an attorney-client relationship between you
and LITE.
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SPHERICAL PACKAGES

Contract Review
• Price:
• $1,650
• Payment plan available. (Minimum monthly payment is $550)
• Use Case: You are engaged as a contractor to perform services valued at $15K or more. You
are given a long-form standard contract to review and execute, but before you sign, you want
to understand all relevant risks and points of possible negotiation.
• Deliverables:
• A slide deck that flags important issues, explains potentially problematic language, and
provides practical guidance for negotiation.
• A companion audio tool that clarifies and expounds upon issues raised in the slide deck.
• One follow-up phone call with LITE to provide further clarification.
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Contract Drafting + Design
• Price:
• $2,650
• Payment plan available. (Minimum monthly payment is $530)
• Use Case: You have a mature and well-defined suite of services that you would like to
memorialize in a comprehensive contract. Or you are engaged in a high-value, high-risk, or
complex transaction that requires subject matter expertise.
• Deliverables:
• A Master Agreement that is modular and flexible enough to capture current and future
engagements.
• A companion audio tool that explains each provision of the contract and how the contract
can be adapted for different purposes.
• One-on-one sessions with LITE via Zoom to discuss contract subject matter and
negotiation strategy.
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LLC (Single Membership Class)
• Price:
• $3,250 (includes all external fees)
• Payment plan available. (Minimum monthly payment is $650)
• Use Case: You are prepared to fully outsource professional services like legal and tax. You are
committed to learning the basic principles of corporate governance and aim to minimize
personal liability in connection with your business.
• Deliverables:
• Submit Articles of Organization to Secretary of State and obtain EIN from IRS.
• One-on-one sessions with LITE via Zoom to discuss all aspects of entity organization.
• A Document Repository containing customized governance documentation and
instructional videos that address best operating and financial practices.
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Corporation (Single Shareholder Class)
• Price:
• $4,250 (includes all external fees)
• Payment plan available. (Minimum monthly payment is $850)
• Use Case: You are prepared to fully outsource professional services like legal and tax. You are
committed to learning the basic principles of corporate governance and aim to minimize
personal liability in connection with your business.
• Deliverables:
• Submit Certificate of Incorporation to Secretary of State and obtain EIN from IRS.
• One-on-one sessions with LITE via Zoom to discuss all aspects of entity organization.
• A Document Repository containing customized governance documentation and
instructional videos that address best operating and financial practices.
10

Non-Profit Organization
• Price:
• $6,250 (includes all external fees)
• Payment plan available. (Minimum monthly payment is $1,250)
• Use Case: You have assembled a board of at least three directors who are committed to learning
the basic principles of non-profit governance. The board has developed a mission statement,
adopted a funding plan, and is prepared to fully outsource professional services like legal and tax.
• Deliverables:
• Submit Certificate of Incorporation to Secretary of State and obtain EIN from IRS.
• Submit Federal 1023 Tax Exempt Application to IRS.
• One-on-one sessions with LITE via Zoom to discuss entity organization and tax exemption.
• A Document Repository containing customized governance documentation and instructional
videos that address best operating and financial practices.
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Trademark Application (Single TM Class)
• Price:
• $2,800 (includes all external fees)
• Payment plan available. (Minimum monthly payment is $560)
• Use Case: You aim to develop an intellectual property portfolio that captures and defines your
business’ non-tangible assets. Your approach is strategic and you have a plan for translating
trademark rights into a competitive advantage for your business.
• Deliverables:
• Analysis of desired mark and corresponding classification, including a written summary of
possible obstacles and strategies for overcoming rejection.
• A one-on-one session with LITE via Zoom to discuss selection of mark and framing of
trademark application.
• Submission of trademark application to the USPTO.
• A one-on-one session with LITE via Zoom to discuss any response received from the USPTO.
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Trademark Response
• Price:
• Average $6,000 (price depends on complexity of rejection and time remaining to prepare a
response)
• Payment plan available.
• Use Case: The USPTO has rejected your trademark application. You believe there is a case to be
made in defense of your application and aim to persuade the USPTO examiner to reverse rejection.
You are comfortable investing in this negotiation process knowing that success cannot be
guaranteed.
• Deliverables:
• Analysis of First Office Action.
• One-on-one sessions with LITE via Zoom to collaboratively characterize the content of the
response and argument details.
• Preparation of written memo in response to First Office Action, grounded in case law and
informed by relevant factual distinctions.
• Ongoing communications with Examiner to negotiate possible approval of mark.
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Copyright Application
• Price:
• $2,550 (includes all external fees)
• Payment plan available. (Minimum monthly payment is $510)
• Use Case: You aim to develop an intellectual property portfolio that captures and defines your
business’ non-tangible assets. Your approach is strategic and you have a plan for translating
copyright into a competitive advantage for your business.
• Deliverables:
• Analysis of creative work, including a written summary of possible obstacles and strategies for
overcoming refusal to register.
• A one-on-one session with LITE via Zoom to discuss creative work and framing of copyright
registration application.
• Submission of copyright registration application to the Copyright Office.
• A one-on-one session with LITE via Zoom to discuss any response received from the Copyright
Office.
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Copyright Response
• Price:
• Average $6,000 (price depends on complexity of rejection and time remaining to prepare a
response)
• Payment plan available.
• Use Case: The Copyright Office has rejected your copyright registration application. You believe
there is a case to be made in defense of your application and aim to persuade the Copyright
examiner to reverse rejection. You are comfortable investing in this negotiation process knowing
that success cannot be guaranteed.
• Deliverables:
• Analysis of Refusal to Register.
• One-on-one sessions with LITE via Zoom to collaboratively characterize the content of the
response and argument details.
• Preparation of written memo in response to Refusal to Register, grounded in case law and
informed by relevant factual distinctions.
• Ongoing communications with examiner to negotiate possible registration of work.
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SQUARE PACKAGES

Contract Review
• Price:
• $650
• Payment plan available. (Minimum monthly payment is $325)
• Use Case: You have a contract that you have drafted yourself, purchased from an online
retailer like The Contract Shop, or have been asked to sign. You would like to have the
contract reviewed by an attorney for minimal cost.
• Deliverables:
• A 60-minute one-on-one session with LITE via Zoom.
• During the one-on-one session, LITE will review your contract, alert you to problematic
language, and give you verbal guidance on how to improve the contract based on your
risk tolerance and objectives.
• After your one-on-one session, LITE will send you a written summary of issues discussed.
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Illinois LLC Organization
• Price:
• $550
• Payment plan available. (Minimum monthly payment is $275)
• Use Case: You are committed to organizing your business properly and are comfortable selfhelping in order to reduce costs.
• Deliverables:
• A comprehensive workbook detailing the steps and considerations involved in organizing
an Illinois LLC.
• A 60-minute one-on-one session with LITE via Zoom, during which you may clarify
workbook content and/or complete workbook action items.
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IP Portfolio Development
• Price:
• $550
• Payment plan available. (Minimum monthly payment is $275)
• Use Case: You feel a sense of urgency around protecting your intellectual assets through
copyright, trademark, and/or patent. You aim to understand what tools are relevant to your
business, and what assets you should prioritize protecting.
• Deliverables:
• A comprehensive workbook detailing intellectual property tools and considerations
involved in developing an IP portfolio.
• A 60-minute one-on-one session with LITE via Zoom, during which you may clarify
workbook content and/or complete workbook action items.
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Flexible Legal Consulting
• Price:
• $350
• Paid in full up front.
• Use Case: You want to spend an hour with an attorney discussing any array of issues that are
relevant to your business. J
• Deliverables:
• A 60-minute one-on-one session with LITE via Zoom.
• During the one-on-one session, LITE will respond to questions and give you verbal
guidance based on your risk tolerance and objectives.
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PLUS PACKAGES

Patent Search + Opinion
• Price:
• $4,250
• Payment plan available. (Minimum monthly payment is $850)
• Use Case: You believe your invention falls within the scope of patent protection. You aim to understand
the likelihood of receiving meaningful patent protection as well as the anticipated scope of rights.
• Deliverables:
• LITE will conduct interviews with relevant parties to clarify business objectives and nature of
invention.
• A strategic memo anticipating possible obstacles, detailing strategies for framing patent application
to achieve meaningful rights, and providing a schedule of anticipated costs for pursuing patent
protection.
• A 60-minute one-on-one session with LITE via Zoom to discuss strategic memo.
• This is a preliminary measure to define appropriate next steps. This package does not include drafting
claims or submitting a patent application to the USPTO. The strategic memo will include a quote for
completing these tasks, which will be captured in a subsequent engagement.
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Cooperative Fundraising
• Price:
• $2,000
• Payment plan available. (Minimum monthly payment is $500)
• Use Case: The founding team consists of at least three members. The cooperative’s business plan calls for
raising capital from members, angel investors, and/or institutional investors.
• Deliverables:
• LITE will conduct interviews with multiple stakeholders to clarify cooperative business and financial
objectives.
• A strategic memo detailing how membership classes may be defined and how the cooperative may
frame its offering to comply with relevant securities regulations.
• A 60-minute one-on-one session with LITE via Zoom to discuss strategic memo.
• This is a preliminary measure to define appropriate next steps. This package does not include filing state
and federal regulatory documentation or preparing offering materials. The strategic memo will include a
quote for completing these tasks, which will be captured in a subsequent engagement.
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Enhancing Cooperative Governance
• Price:
• $2,500
• Payment plan available. (Minimum monthly payment is $500)
• Use Case: Your cooperative is formed and functioning. You seek support in implementing better practices
around communication, member participation, collective decision-making, and/or right and responsibility
allocation.
• Deliverables:
• LITE will conduct interviews with multiple stakeholders to discuss existing cooperative operations and
practices, as well as opportunities for improvement.
• A strategic memo detailing different approaches for enhancing cooperative culture, and
corresponding price points if further legal support is proposed.
• A 60-minute one-on-one session with LITE via Zoom to discuss strategic memo.
• This is a preliminary measure to define appropriate next steps. This package does not include drafting
governance documentation or effectuating enhanced practices. The strategic memo will include a quote
for completing these tasks, which will be captured in a subsequent engagement.
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Selecting a Board of Directors
• Price:
• $2,500
• Payment plan available. (Minimum monthly payment is $500)
• Use Case: Your organization is transitioning to being led by a Board of Directors. You want to conduct this
transition thoughtfully and in a manner that promotes transparency and value alignment among parties.
• Deliverables:
• LITE will conduct interviews with multiple stakeholders to identify potential sources of alignment and
discord.
• A strategic memo detailing different approaches for selecting and onboarding a board of directors,
and corresponding price points if further legal support is proposed.
• A 60-minute one-on-one session with LITE via Zoom to discuss strategic memo.
• This is a preliminary measure to define appropriate next steps. This package does not include drafting
documentation or effectuating board selection or onboarding. The strategic memo will include a quote for
completing these tasks, which will be captured in a subsequent engagement.
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Exploring Strategic Partnership
• Price:
• $2,500
• Payment plan available. (Minimum monthly payment is $500)
• Use Case: You are considering partnering with another person or organization for a long-term, highinvestment project. Your goal is to enter this partnership thoughtfully and in a manner that promotes
transparency and value alignment between parties.
• Deliverables:
• LITE will conduct interviews with relevant parties to identify potential sources of alignment and
discord.
• A strategic memo detailing different approaches for entering partnership as well as corresponding
price points if further legal support is proposed.
• A 60-minute one-on-one session with LITE via Zoom to discuss strategic memo.
• This is a preliminary measure to define appropriate next steps. This package does not include drafting
documentation or effectuating legal partnership. The strategic memo will include a quote for completing
these tasks, which will be captured in a subsequent engagement.
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